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Wiy Walla

Simply written, for all ages, in all walks of life An Idiot Who Sold A Ship is a valuable book wherein enumerated are simple skills
and their application with conviction which results in mind-blowing progress in one's business, personal and professional lives.
To make the book interesting reading the various learnings have been illustrated thru' live examples, short stories and jokes.
Each chapter in the book is an independent chapter which is easy to read and carries a definite message. If the learnings touch
your heart and soul and develop in you a firm conviction about their implementation, then kindly do implement them
wholeheartedly and the benefits accrued shall bring about a very positive change in your personal and professional life.An Idiot
who Sold a Ship will benefit many towards successful selling and purposeful living.To act is very important and then it is the
perseverance through dedicated efforts of excellence which yield tangible results
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